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ONE-IN-FIVE PATIENTS 
failed to achieve a textbook 
outcome after undergoing 
carotid endarterectomy 
(CEA), transcarotid artery 
revascularization (TCAR) or 
transfemoral carotid artery 
stenting (TF-CAS), a Vascular 
Quality Initiative (VQI) analysis 
that tested a novel, patient-
centric textbook outcome  
metric found. 

“Having a non-textbook 
outcome was prognostic of 
an inferior five-year survival” 
among asymptomatic carotid 
stenosis patients who underwent 
any of the three carotid 
revascularization procedures, 
Jesse Columbo, MD, presenting 
author of the multi-institutional 
study, told the 2024 New 
England Society for Vascular 
Surgery (NESVS) annual meeting 
in Portland, Maine (Oct. 25–27). 
“Hospital transfer, non-home 
living status and severe 
comorbidities were predictive of 
a non-textbook outcome.”

The findings come in the wake 
of the Centers for Medicare 
& Medicaid Services (CMS) 
Medicare coverage expansion 
for carotid stenting to standard-
risk patients, with a physician-
patient shared decision-making 
interaction now required to 
form part of the preoperative 
assessment process. 

NOVEL MEASURE 
SUGGESTS 20% OF 
ELECTIVE CAROTID 
REVASCULARIZATIONS 
FAIL TO ACHIEVE A 
TEXTBOOK OUTCOME

COMMUNITY OUTREACH

Pioneering American Venous Forum (AVF) 
and Eastern Vascular Society (EVS) efforts 

aimed at breaking down barriers to care and 
educating patients in economically challenged 
communities on vascular disease have yielded 

early gains over the first two events staged 
this year. The vascular surgeons behind these 

outreach programs—or days of service—tell 
Vascular Specialist of their plans for the 
events going forward, an idea they hope 

catches on among other societies.  
By Bryan Kay

Service:
Giving back

See page 12
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ROLES

How we reach our audience

5,300 subscribers

12 issues per year 

SVS bonus distribution

PRINT WEB

EMAIL

SOCIAL

7,600 monthly visitors

148,000 annual page views

eBlast: 7,500 subscribers,  
(38.5% open rate, 4.6% click rate)

eNews: 8,800 subscribers,  
(42.7% open rate, 3.3% click rate)

LinkedIn: 4,100  
followers

X/Twitter: 3,800 
followers

73%
SVS members

9%
Other
Vascular neurologists
Vascular medicine specialists
Endovascular surgical neuroradiologists
(non-SVS members)

18%
Vascular surgeons
(non-SVS members)
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A
retrospective analysis of  endovascular interventions performed for 
chronic limb-threatening ischemia (CLTI) in an office-based lab (OBL) 
associated with a large New York City medical center across seven 
years determined that carefully selected patients may be treated safely 
in the outpatient setting.Researchers from NYU Langone Medical Center report that 44.8% of  

the 230 patients included in the study required ipsilateral reintervention, 
with 30.4% warranting inpatient reintervention; and 20.4% required ip-
silateral amputation, with 9.1% undergoing major amputation. All-cause 
mortality was 16.5% at three-year follow-up. This is set against Society for 

Vascular Surgery (SVS) objective performance goals for revascularization 
carried out for CLTI of  55% freedom from reintervention, 84% limb sal-
vage and 80% survival at one year.The data, from September 2016–February 2023, are to be presented at 
the 2024 annual meeting of  the Eastern Vascular Society (EVS) in Charles-
ton, South Carolina (Sept. 19–22), by Moira McGevna, a medical student 
at Rutgers Robert Wood Johnson Medical School in New Brunswick, New 
Jersey, who worked on the project during a research year at NYU under 

See page 6
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STUDY SHEDS LIGHT ON VASCULAR-SPECIFIC ADVANCED PRACTICE PROVIDER EXPERIENCE
By Jocelyn Hudson

IN A RECENTLY CONDUCTED survey, over 200 U.S. advanced practice providers (APPs) in vascular surgery cited performing at the top of their license as the most important determinant of job satisfaction. This and other key findings are set to be presented at the Midwestern Vascular Surgical Society (MVSS) annual meeting (Sept. 12–14) in Chicago.The research—conducted by author Saideep Bose, MD, and colleagues—investigated scope of practice, workplace satisfaction and burnout among vascular-specific APPs who practice in the U.S.
Bose,  a vascular surgeon and assistant professor at Saint Louis University in Missouri, told Vascular Specialist ahead of his MVSS presentation that there is a “strong contingent” of APPs in vascular practice. “The main issue is that we don’t know how people in these APP positions feel about their careers or their jobs and if they feel like they are being utilized effectively or just being asked to do tasks that no one else wants to do,” he said, highlighting the genesis for the research. 

In order to illuminate the experience of vascular-specific APPs, the researchers conducted a survey of 50 questions. The main component was the Mini Z survey—a 
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AN OBSERVATIONAL STUDY 

of intermittent claudication 

(IC) practice patterns before 

and after publication of the 

Society for Vascular Surgery 

(SVS) appropriate use criteria 

(AUC) for IC management 

points to a series of areas where 

care has improved, alongside 

aspects still in need of attention, 

according to the authors.

The researchers noted 

improvements in optimal 

medical therapy (OMT), 

particularly in the postoperative 

setting, and patient selection, 

as well as a decrease in complex 

aortoiliac and infrapopliteal 

peripheral vascular interventions 

(PVIs). However, they reported 

no changes in medical 

optimization or bypass 

practices, and an increase in 

endovascular common femoral 

artery (CFA) and infrapopliteal 

disease interventions, 

“suggesting that there may be 

further improvement in  

this area.”
The data, drawn from the 

Vascular Quality Initiative (VQI), 

were presented during the 

2024 Eastern Vascular Society 

annual meeting in Charleston, 

South Carolina (Sept. 19–22) by 

Andrea Alonso, MD, a general 

surgery resident at Boston 

Medical Center, on behalf of 

a research team led by Jeffrey 
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Extend Your Calcium-Cracking Capabilities with 
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U.S. Rx Only. Please see www.shockwavemedical.com/IFU

for safety information. SPL 73165 Rev. A.

STUDY DETAILS 
ASPECTS OF EARLY 
CARE IMPROVEMENTS 
AFTER PUBLICATION OF 
SVS APPROPRIATE USE 
CRITERIA FOR 
CLAUDICATION Endoscopic  

vein harvest 
under the 
microscope

See page 4

MVSS 2024

By Bryan Kay

Conflicting results open fresh debate 

around effect of vein harvesting  

technique on long-term patency of  

lower extremity bypass grafts.
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Digital marketing opportunities
WEBSITE ADVERTISING eBLAST eNEWSLETTER

Website rates
Advert Rate (per month)

MPU 1 + half banner A $2,000

Leaderboard + half banner A $1,550

MPU2 + half banner B $1,300

MPU3 + half banner B $950

Adhesive skyscraper (DESKTOP ONLY) $6,200 per quarter

Mobile adhesive banner  
(MOBILE DEVICES ONLY)

$6,200 per quarter

Targeted eblast rates
Advert Rate (per month)

Global $2,300

US only $1,950

148,000 annual page views

8% click-through rates

7,500 global subscribers 
6,500 US only

38.5% open rates 
4.6% click rates

8,800 Global subscribers 
7,800 US only

42.7% open rates 
3.3% click rates

Advertise your products through static  
or dynamic adverts that run across  
our website. Adverts run monthly  
and are limited to 3 advertisers per  
position per month

Vascular Specialist offers targeted 
eBlasts to companies and  
conference organizers

Highlight your key messages to our 
audience with content that drives  
traffic to your landing pages

eBlasts can target a database  
of over 7,000+ specialists. These 
communications can be sent to the  
whole database or be targeted by country

Include your 
adverts in the 
eNewsletter 
emails sent by 
our editorial team 
every 2 weeks

Weekly e-newsletter rates
Advert Rate per e-newsletter

MPU 1 $950

Top banner $875

Bottom banner $750



Our audience Brand awareness 5Vascular Specialist / Media pack 2025Thought leadership Video Project Opportunities Specifications Contact

Thought leadership

ADVERTORIALS EDUCATIONAL SUPPLEMENTS
Vascular Specialist creates sponsored editorial 
content. By allowing the client to guide the content, 
we create in-depth features with insights from 
physicians. Content can be supplied by the company 
or written by our editorial team to the House style

Vascular Specialist publishes educational supplements  
on topics of interest to vascular specialists

Sponsoring a supplement offers a unique 
opportunity for you to broadcast your 
company’s core message to your target 
audience with an educational focus

The content can be based on the company’s 
profile, a new product, drug or medical device

Distribution includes:

•  Supplements are inserted in  
Vascular Specialist, reaching  
the entire readership

•  The digital version is made available  
on vascularspecialistonline.com

•  eBlast of the digital edition sent to  
our digital subscribers

•  1,000 additional copies for  
your own use

Supplement rates
Advert Rate

8-page supplement $22,500

Print & digital
Included in print paper and uploaded  
as a website article page

Advert Rate

Double-page spread $12,750

Full page $8,250

Educate our audience through deeper-dive content 
that highlights your product benefits
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Video project opportunities

VIDEO
Showcase your company’s products, data, 
techniques and technologies to a global 
audience through dynamic content and 
platform functionalities to engage viewers

As a specialist news and education company, 
we offer a video production service delivering 
powerful physician interviews and roundtable 
discussions in a variety of engaging formats 
that are promoted through multiple channels

All videos include:

•  HD recording

•  Post-production 
editing

•  Publishing on  
the website

•  Promotion through 
dedicated eBlast 
and on social media

Video rates
Package Rate

Live Webinars / Case Transmission $35,500

Pre-recorded Roundtables (3-4 physicians) $25,000

Physician Interview (single) $11,750

Supplied Video embedded on VS website $6,500

Video permissions to have final file for your use $2,500



Our audience Brand awareness 7Vascular Specialist / Media pack 2025Thought leadership Video Project Opportunities Specifications Contact

Specifications

ADVERTISING SPECIFICATIONS - PRINT ADVERTISING SPECIFICATIONS - DIGITAL
•   Live matter: Allow 10mm safety from all trim edges
•   Please send a high-resolution PDF of artwork in CMYK and 300dpi

•   Please send all artworks in RGB colour and 72dpi
•   Please also provide the link/URL with the artwork
•   Accepted file format: GIF, JPG (animated GIFs are acceptable if the first frame 

conveys your message as it will NOT animate in some email browsers)Print Specifications

Double page spread Trim (finished size): W: 490mm x H: 342mm  /  Bleed size: W: 496mm x H: 348mm

Full page Trim (finished size): W: 245mm x H: 342mm  /  Bleed size: W: 251mm x H: 348mm

Half page horizontal Trim (finished size): W: 225mm x H: 153mm  /  Bleed size: W: 231mm x H: 159mm

Cover ad banner Trim (finished size): W: 225mm x H: 54.5mm

Educational supplement Specifications

Front-page cover Trim (finished size): W: 186mm x H: 228mm

Back-page cover Trim (finished size): W: 210mm x H: 297mm  /  Bleed size: W: 216mm x H: 303mm

eNewsletter Specifications

MPU 300 wide x 250 high pixels

Leaderboard 590 wide x 72 high pixels

Targeted eBlast Specifications

https://bibapublishing.com/online-specs/#email_specs

Website Specifications

MPU 300 wide x 250 high pixels

Leaderboard 728 wide x 90 high pixels

Half banner 300 wide x 100 high pixels

Mobile adhesive banner 350 wide x 70 high pixels

Skyscraper 160 wide x 600 high pixels

Sales Contact: Nicole Schmitz at nicole@bibamedical.com
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Specifications (cont.)

PRINT ADVERTISING SPECIFICATIONS

Advert size:  

W: 7 1/8" x H: 10"

Island 
page

 
Trim size:  

W: 21" x H: 13"

Bleed size:  
W: 21 1/4" x H: 13 1/4"

King  
page 

center 
spread

W: 5 5/8" x H: 1 7/8"

Trim: W: 10" x H: 4 3/4" 
Bleed: W: 10 1/4" x H: 5"

Bellyband

Advert 
size:

W: 4 1/2"  
x H: 5 5/8"

1/4 
page

Advert size:  

W: 9 3/4" x H: 5 5/8"

1/2 
page

Trim size:  
W: 10 1/2" x H: 13"

Bleed size:  
W: 10 3/4" x H: 13 1/4"

King 
page

Front-
page 

banner

W: 5 5/8" x H: 1 7/8"

Sales Contact: Nicole Schmitz at nicole@bibamedical.com or (708) 829-5112

Journal trim size: W: 10½" x H: 13" Live matter: Allow ¼" safety from all trim edges
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